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Introduction

Open to change

T
he online gaming industry is currently facing huge regulatory and 

political pressures, making the choice of where to domicile your 

business arguably more critical than ever before. And in this report, we find 

out why Malta remains a hotbed gaming jurisdiction within Europe.

It’s certainly been a busy 12 months for the island’s egaming sector. The 

jurisdiction has welcomed a number of new licensees to its shores and seen 

both operators and suppliers alike open up a raft of new offices. Meanwhile, 

the regulator has also sought to attract new business with the launch of new 

DFS and bet-on-lottery licences.

With the jurisdiction on the cusp of further growth, EGR’s Malta Report 

2017 looks at how Malta is such an innovation-embracing domicile and 

provides an update on the activities of some of its biggest service providers.

Within their respective fields, these businesses continue working towards 

improving datacentre security in response to evolving cyber threats, 

broadening their advisory service capabilities and improving infrastructure 

to streamline business processes across the spectrum.

The report will leave our readers with a lasting impression of a jurisdiction 

that is open to change, aware of evolving threats and implementing efficient 

safeguards, and dedicated to helping clients and their businesses reach 

their fullest potential within a modern regulatory framework.

By Ross Law | Report editor



Avviza has been assisting clients to push all the right buttons. 
Drawing on our skills and experience whilst elevating your 
concepts with some shining innovation of our own, we want 
you to get all the glory. Our team is way ahead in the online 
gaming sector, just right to see you win your position in the 
market and quickly ascend to the throne.
The game is on. Be better prepared for success.

Solid Experience. 
Smart Approach.

Tereza Court, Level 1, 

www.avviza.com

GAMING ADVISORY
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Reuben 

Portanier 
Founder and CEO 
Avviza

Reuben Portanier is 

founder and CEO of 

Avviza Advisory and 

is the former CEO of 

the Malta Gaming 

Authority..

Featuring: Avviza

Embracing innovation

Reuben Portanier, CEO of Avviza, discuss-

es his young firm’s biggest achievements, 

their matrix study on online gaming tech-

nical standards, and the current requests 

Avviza has been receiving

EGR Intel: Can you summarise the services Avviza offers 

those active in the egaming industry? 

Reuben Portanier (RP): Avviza is a relatively young ad-
visory firm that I set up in 2014. The raison d’être in 
establishing Avviza was to provide a dynamic advi-
sory firm, specifically targeted at the gaming sector 
and at addressing all the innovations that the sector 
is and will be experiencing. Our advisory portfolio 
ranges from assisting clients in incorporating their 
group structures and applying for gaming licences, 
to assisting clients in their growth phase through 
advising on mergers, acquisitions, funding, safe-
guarding of intellectual property; and the introduc-
tion of new business models. We also provide advice 
on data protection regulations, AML, corporate gov-
ernance, strategy, regulatory compliance and affili-
ate management.    

EGR Intel: What have been Avviza’s biggest achievements 

since its inception?

RP: In terms of business, reputation and market 
positioning, Avviza has grown exponentially over 
the past three years. We grew from a firm serving a 
couple of small clients, to a firm that has serviced 
Tier 1 gaming operators. Our first biggest achieve-
ment was that of developing from an advisory firm 
assisting clients who wish to operate in Malta, to a 
firm that incrementally started assisting its clients 
obtain licences in a number of jurisdictions, in-
cluding but not limited to the UK and Ireland, and, 
through partnership associations, also Romania, 
Denmark and eventually Australia.  

Avviza is also an advisory firm that embraces in-
novation and new models, and in this context it was 
a truly remarkable achievement for us to assist cli-
ents in being granted the first sectorial licences in 
the field of ‘betting on the outcome of lotteries’ or, 

as they are most commonly known, secondary lotter-
ies. Another considerable achievement has been in 
assisting esports operators to set up shop, and even-
tually assisting them in attracting venture capitalists 
to invest in such a new niche.

Another achievement we are particularly proud  
of took place in 2016, when we were chosen by the  
European Commission to conduct a Pan-European 
study on the technical requirements mandated 
across the 31 EEA States on online gaming opera-
tors. We conducted this prestigious study alongside 
Quinel, and delivered a dynamic matrix study to the 
European Commission in December 2016.

Our latest achievement was being shortlisted by 
EGR for the EGR B2B ‘Corporate Services Provider 
Award’. Being shortlisted for such an important 
award, alongside veteran firms within the industry, 
fills us with great pride and has injected further en-
thusiasm for us to achieve even more for our clients.

 
EGR Intel: What are the main areas clients are seeking 

advice on at present and why are you best placed to help?

RP: Given our past history as gaming regulators, 
most of our client requests initially relate to assisting 
them in applying for, and being granted, gaming li-
cences in various jurisdictions, together with design-
ing the best corporate structure which fits regulato-
ry requirements and best fits their business model. 
However, over the past 18 months, we have seen an 
evolution in terms of very specific advice which is 
being sought by clients. Some of the requests stem 
from the evolution that the gaming sector has been 
going through over the past few years, which is that 
of market and business consolidation. In this regard, 
we have been busy assisting clients in merger and 
acquisition transactions, whereby clients needed our 
industry regulatory expertise to complement the ex-
pertise of their selected brokers.  

Other activities in high demand relate to the com-
pliance requirements that will be hitting the gaming 
industry over the next 12 months, namely how to be 
ready for the 4th Anti-Money Laundering Directive, 
and how to be fully prepared for the imminent intro-
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“We have developed our expertise 
and portfolio of services in such a 
way that we embrace the sector’s 
innovation and creativity” 
Reuben Portanier  |  Avviza

duction of the new General Data Protection Regula-
tion (GDPR). Many gaming operators did not under-
stand the ramifications of the GDPR and have un-
derestimated the impact it will have on their busi-
ness.  This has resulted in a considerable influx of 
requests for assistance in order for firms to intro-
duce the necessary compliance frameworks in time 
for 2018. In order to provide a full suite of expertise 
on GDPR readiness, Avviza founded Afilexion Alli-
ance, a sister firm established in partnership with 
GTG Advocates.

Over the last two years, we have also received nu-
merous requests by start-ups in the Digital Skill 
Gaming with Prize niche. There are two main rea-
sons for this. The first is that the skill gaming with 
prize niche started to take off with the increase 
in popularity of eSports and Daily Fantasy Sports. 
The second reason is that Avviza is recognised as 
having the expertise and experience in this sector, 
given that in my former role as the CEO of the Malta 
Gaming Authority, I had launched the concept of ad-
dressing this niche.

We are also experiencing the Brexit effect, where-
in we are receiving numerous requests by UK-based 
companies to relocate their headquarters to an EU 
jurisdiction, and particularly Malta.  

There are a number of other specific requests we 
receive on a regular basis, such as providing regula-
tory policy advice to regulatory bodies and gaming 
associations, assisting clients on the applicability of 
value added tax following the introduction of the EU 
VAT rules governing electronically supplied services 
in 2015, and how to establish the best marketing ve-
hicles for advertising and affiliate management.

EGR Intel: Talk us through your matrix study on online 

gaming technical standards with the European Commission.

RP: In the second quarter of 2016, Quinel, an inter-
national certification and test lab, together with 
Avviza, were commissioned by the EU Commis-
sion’s DG for Internal Market, Industry, Entrepre-
neurship and SMEs to carry out a matrix study on 
the technical requirements for Online Gambling 
required in each of the EU and EEA member states. 
The matrix study, which was presented at the end 
of 2016, was the first of its kind ever conducted by 
any institution or member state, which presents  
a detailed and comprehensive dynamic matrix, al-
lowing the EU Commission and the regulatory 
bodies of the EEA member states to have a thor-
ough view of the technical requirements demand-
ed by each member state for obtaining an online  
gambling licence and keeping such an operation 

in good standing. The matrix study includes a 
very detailed account of all the technical require-
ments mandated by those jurisdictions that regu-
late in some way or form online gaming operations, 
whether such operations are run by a monopoly 
or a competitive market, and allows the 31 States, 
plus the European Commission, to carry out com-
parative technical assessments by using a dynamic 
matrix database. Although it is up to the Europe-
an Commission and the Member States to decide 
which further uses such a study may have, we be-
lieve that the dynamic matrix could also serve as an 
insightful tool for policy discussion.  

Carrying out a study of such a wide-ranging mag-
nitude in terms of technical requirements mandat-
ed across national legislations, regulations, direc-
tives and technical guidelines was no easy task. Our 
joint Quinel/Avviza team worked relentlessly over a 
short period of time, and managed to produce a dy-
namic matrix study which is the first of its kind in 
this sector.

EGR Intel: How are you developing your services to ensure 

you are uniquely positioned to advise on future challenges?

RP: We have developed our expertise and portfolio 
of services in such a way that we embrace the sec-
tor’s innovation and creativity, and consequently are 
uniquely positioned to assist our clients accordingly. 
As an advisory firm, we made the deliberate decision 
to not simply be a mainstream advisory practice, but 
to truly be our clients’ partners in their evolution-
ary growth. Consequently, we also focus on regula-
tory expertise that are not solely based on gaming 
regulation, but also on other frameworks that have 
a major impact on gaming operations, such as AML, 
Data Protection, Intellectual Property Rights, eCom-
merce and VAT. In order to provide our clients with 
a full range of such specialised services, we found-
ed Afilexion Alliance, with Avviza being a founding 
partner together with GTG Advocates.  By establish-
ing our sister firm Afilexion Alliance, Avviza’s clients 
can tap into an expanded team of legal professionals 
that complement Avviza’s gaming regulatory exper-
tise, which truly distinguishes us from mainstream 
advisory practices. 

Featuring: Avviza
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Jack Mizzi
Chief marketing & 

BD officer
BMIT

Jack Mizzi is 

responsible for 

marketing and new 

business initiatives at 

BMIT, Malta’s largest 

datacentre, cloud and 

managed IT provider. 

He has a long career 

in telecoms and 

broadband services, 

and has also developed 

and managed TV and 

mobile initiatives for 

one of Malta’s leading 

communication 

companies. Mizzi 

is a graduate in 

management and 

public policy from the 

University of Malta 

and holds an MSc in 

marketing from the 

University of Leicester.

Featuring: BMIT

Strength in continuity
Jack Mizzi, of BMIT, reflects on the service 

BMIT provides to its customers, and how 

BMIT’s secure framework has adapted to 

meet new threats in recent years

EGR Intel: What is BMIT’s methodology in ensuring conti-

nuity for its customers in its business framework?

Jack Mizzi (JM): The truth is that most companies nowa-
days rely completely on their digital capabilities. Down-
time is not an option, as a system that is down means 
that sales are down as well. Studies show that the aver-
age total cost of unplanned application downtime per 
year is €1bn to €2.5bn for the Fortune 1000 companies. 
An hour of infrastructure failure costs an average of 
€100,000 with the number jumping fivefold to €500,000 
and to €1m in the case of a critical application failure. 

Being the largest multi-site datacentre provider in 
Malta, we are in the business of keeping our custom-
ers’ systems online at all costs. It is for this reason that 
we aim to provide a redundant solution in every compo-
nent within our set-up. We take great care in adopting 
this approach within BMIT, from upgrading our core in-
frastructure all the way to training our technical team to 
adopt best-practice methods for optimal business conti-
nuity management. Providing redundancy is always our 
utmost priority when it comes to introducing new prod-
ucts. We appreciate the trust our customers place in us. 
From the client feedback we receive, we know that our 
business continuity practices are one of the reasons why 
our customer churn rates are so low. 

EGR: In what specific ways has this framework needed to 

develop in recent years?

JM: The digital world undergoes changes every day and 
we at BMIT are constantly working to ensure that our 
systems are up-to-date and relevant to the present reali-
ties. We’ve introduced a range of systems and services 
that protect our customers against common business 
continuity pitfalls. 

As the world becomes increasingly digitally depend-
ent, the dangers of the malicious side of the internet 
become an ever-present reality for businesses. In recent 
years, Distributed Denial of Service (DDoS) attacks have 
increased in both frequency and potency. The average 
size of a DDoS attack has risen by 30% in the last 12 

months alone, with some attacks clocking at over 100 
and 200 Gbps. Worryingly enough, most businesses 
would be floored by much less than a 1 Gbps attack. For 
businesses relying on the internet, the downtime gen-
erated by DDoS attacks is alarming. Our framework has 
had to take these dangers into consideration, especially 
since even ISPs can be targeted, putting us at a risk of 
not being able to provide a connection for our custom-
ers. In recent years, we’ve launched a multi-tiered DDoS 
protection and mitigation system to protect our custom-
ers from even the most vicious of DDoS attacks. 

Our private network’s bandwidth is sourced from 
multiple providers and delivered across multiple re-
dundant links, eliminating the risks of our customers 
going offline through an outage. This set-up ensures 
that our clients are hosted on a super-reliable and certi-
fied ISO27001 network which does not rely on one single 
connection. 

EGR: What value does BMIT’s business continuity manage-

ment bring to clients?

JM: We at BMIT offer our clients various features which 
help ensure continuity for their business. As we’ve men-
tioned previously, we now have a multi-tiered DDoS 
protection and mitigation system protecting our redun-
dant 40gbps private international network. This network 
consists of multiple geographically-separated links, each 
of which can take over traffic load should there be any 
faults in the other links. 

Moreover, we have multiple datacentres and inter-
national points of presence which form a key part of 
business continuity plans for our customers. Geo-re-
dundancy is a critical aspect of business continuity for 
international customers, and our presence across coun-
tries addresses this. For example, some clients mirror 
their servers from one datacentre to another. In addi-
tion, we also offer several backup options as well as 
managed services options to help our clients implement 
business continuity plans. Additionally, as part of our 
portfolio, our customers can also tap into several tools to 
manage their systems, including advanced firewall solu-
tions as well as virtual load-balancing services. 

Ultimately, each of our redundant service offerings is 
a step forward in our customers’ pursuit to achieve an 
optimal business continuity. 
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James Scicluna
Partner and co-

founder 
WH Partners

James Scicluna, 

partner and co-founder 

at WH Partners, is a 

Malta Advocate and a 

solicitor of the Senior 

Court of England 

and Wales. He is a 

gaming and gambling 

industry expert and is 

highly-ranked by the 

foremost independent 

legal directories. 

He is a member of 

the International 

Association of Gaming 

Advisors and of the 

International Masters 

of Gaming Law and is a 

lecturer in gaming law at 

the University of Malta.

Joseph Borg
Senior advisor
WH Partners

Joseph Borg, senior 

advisor to WH Partners, 

is an expert in gaming 

law and also lectures 

on gaming law at the 

University of Malta. 

Formerly, he was chief 

regulatory officer at the 

Malta Gaming Authority 

and a member of the 

Board of Trustees 

of the International 

Association of Gaming 

Regulators, Inc (IAGR). 

He is also the secretary 

general of the Malta IT 

Law Association.

Featuring: WH Partners

Choose Malta

James Scicluna and Joseph Borg, of WH 

Partners, explain how Malta remains one of 

the industry’s leading egaming jurisdictions

EGR Intel: What sets Malta apart from other jurisdictions? 

What unique services or products does it offer?

James Scicluna (JS):  The Maltese Remote Gaming 
Regulations were designed in a way to allow devel-
opment of new products and business models. Tech-
nology neutrality and game neutrality are perhaps 
the two most important characteristics that laws re-
lating to the new economy should feature. 

Most regulatory regimes in Europe comprise of 
national authorisation regimes. Such regimes typi-
cally limit the types of games or betting markets that 
may be offered, and in certain cases, limit the types 
of business models used and the channels through 
which games are provided to the end-user. The Mal-
tese regulatory regime is the only ‘open’ regulatory 
regime offered by a European Union member state.

Added to the excellent regulatory framework, 
Malta offers an excellent business environment, al-
lowing investors and executives to benefit from a 
number of attractive schemes and programmes 
making it more desirable to invest in and relocate 
to Malta.

Malta’s attractiveness is also due to its status as a 
full EU member state and for being part of the eu-
rozone. 

EGR: Malta’s place among the egaming elite is undisputed. 

What are Malta’s key strengths? 

Joseph Borg (JB): Malta has become a hub of egam-
ing at a level that may now be considered ‘too big to 
fail’. This is not solely from a licensing point of view, 
but more importantly from a corporate and human 
resources point of view. More operators are relocat-
ing more substance to Malta. Thousands of foreign 
employees have been relocated to Malta, making it 
easier for operators to find experienced employees 
and skilled professionals. Additionally, the beauti-
ful climate, safe environment, excellent education-
al and health systems and other perks of living in 

Malta make it very easy to convince new employ-
ees to relocate to the Maltese Islands. Not to men-
tion that over 6,000 Maltese individuals have worked 
or are working in the gaming industry, which offers 
a solid base for potential employees from the local 
market itself. 

EGR: What considerations should operators take into ac-

count when looking to set up in Malta? 

JS: Operators should not look at Malta as a jurisdic-
tion from where they can simply obtain a licence 

that facilitates their life in finding the right payment 
and marketing partners. It is a ‘business-friendly 
jurisdiction’ that allows businesses to develop and 
grow. It is essential that businesses take the oppor-
tunity to make use of the full potential offered by 
Malta if this jurisdiction is used as a proper base for 
their international operations. 

EGR: Are there any challenges currently facing Malta’s 

egaming industry and if so, how can they be overcome? 

JB: It would be wrong and dangerous to think that 
the status quo is the end game. In a contemporary 
economy, if you don’t grow you will die, and if you 
don’t move forward you will get exterminated. The 
legislative overhaul of the Maltese regulatory regime 
comes at a time where the industry is at a cross-
roads. As advanced as it may have been a while ago, 
like every other law, the Maltese gaming laws need to 
be modernised and adapted to today’s realities. Pro-
cesses should be simplified and controls should not 
be duplicated unnecessarily. On the other hand, a 
balance has to be found to make sure that gaming is 

“As advanced as it may have been 
a while ago, like every other law, 
the Maltese gaming laws need to be 
modernised and adapted to today’s 
realities” 
Joseph Borg  |  WH Partners
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kept free of crime and money-laundering, and that 
players are protected through adequate, practical 
and responsible gaming measures. 

Changes to the law alone will not solve anything. 
The regulator needs to ensure that it changes its 
processes in line with the new business models and 
realities of today’s industry. 

EGR: What key industry trends will be of the most impor-

tance to Malta over the next five years? 

JS: A large number of operators have already relo-
cated their head office or sub-head office to Malta. 
However, we expect this trend to become more ac-
centuated in the months and years to come. Office 
space will no longer be an issue, which it currently 
is, as a number of major commercial developments 
are expected to be completed in 2017.

We are also expecting new game providers to 
direct their attention to Malta following the legisla-
tive overhaul and the publication of new regulations 
relating to skill games. 

These will attract a new breed of operator which 
has, to date, never considered Malta as a natural 
base from where to offer services. 

Featuring: W
H

 Partners

“A large number of operators have 
already relocated their head office or 
sub-head office to Malta. However, 
we expect this trend to become more 
accentuated in the months and years 
to come” 
James Scicluna  |  WH Partners
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Stephen Trimble
Chief product and 

marketing officer  
Continent 8 

Technologies
Stephen Trimble is chief 

product and marketing 

officer at Continent 

8 Technologies. He 

has over 15 years’ 

experience in high-

availability systems 

design, IT consultancy, 

network security 

and datacentre 

management. In his 

previous role at a 

telecommunications 

firm, he was responsible 

for a number of data-

centre facilities and 

the development and 

roll-out of a bespoke 

managed services 

portfolio.

Featuring: Continent 8 Technologies 

No island is an island 

Stephen Trimble, of Continent 8, 

discusses Continent 8’s newly acquired 

second datacentre, and how this aids 

connectivity, security and communication 

for their customer’s customers

Malta may be an island in geographical 
terms but, when connected to Continent 8 

Technologies’ global network, it brings the benefits 
of ‘mainland’ connectivity to multiple Maltese 
datacentres. 

The most obvious signs of Continent 8’s 
continued commitment to the Maltese gaming 
market is the recent investment the company has 
made in its second Malta datacentre.

Not only does our new site provide additional 
rack space, but it now also provides vastly 
improved levels of redundancy and resilience. It 
can be argued that there are still some inherent 
risks with a single site approach, despite 
datacentres these days being very resilient and well 
protected. What a second site provides is the ability 
to mitigate this potential (albeit slight) additional 
risk, the ultimate solution being to have two 
completely separate sites between which you can 
distribute your infrastructure for ultimate disaster 
recovery capability.

Despite there being a number of service 
providers in the jurisdiction, for a number of years 
now Continent 8 has been uniquely positioned 
to deliver on a guaranteed global service level 
that is not just confined to the borders of Malta. 
The ability to manage internet traffic beyond the 
borders of Malta to throughout Europe, North 
America and Asia enables Continent 8 to effectively 
mitigate denial of service attacks (DDoS attacks), 
provide diverse options for private network 
services, offer secure online cloud back-up and 
ensure that latency levels for our customer’s 
customers is predictable, reliable and with high 
availability.

In recent months, we have taken our USP of 
global presence to a whole new level. With a heavy 
focus on the Asia Pacific region, the company has 
recently undertaken its biggest network expansion 
yet, connecting its European points of presence 
directly to Asia, and connecting the Far East into 
their North American west coast point of presence 
in Los Angeles. This work has taken the global 
location total to over 25 (and growing), and now 
enables data to be sent around the world in a lap-
time of under 300 milliseconds. This capability, 
coupled with a multi-terabit network capacity, gives 
the industry the most comprehensive and scaled 
network capability available. 

What this means for any of the company’s clients 
is the ability to send data literally around the planet 
on their private network backbone – a milestone 
the company is particularly proud of, and a result 
of our ongoing multi-million-pound investment 
programme. It’s excellent news for Malta too, as it 
means that any business based in the jurisdiction 
with global connectivity requirements has a truly 
global player they can turn to for a range of hosting 
and connectivity services.

In addition, Continent 8’s multi-terabit network 
capacity, scale and global reach gives a notable 
head-start in the ability to contain and mitigate 
DDoS attacks. For those unfamiliar with DDoS, it 
is, in simple terms, an attack from either single or 
multiple sources, creating a flood of what appears 
to be normal traffic to an operator website, yet 
of such a magnitude that it renders the website 
inaccessible. Volumetric attacks were traditionally 
the standard, but attacks are now far more 
intelligent and can occur in many ways. 

In simple terms, Continent 8 can intercept a 
DDoS attack globally, mitigate the majority of the 
‘bad’ traffic in locations of high internet capacity 
such as Paris, London, New York and Hong Kong 
and prevent the traffic from even reaching Malta, 
meanwhile ensuring that the legitimate, or ‘good’, 
traffic reaches its destination. The size of attacks 
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has now grown to such a magnitude that many 
single attacks are greater than the network capacity 
of almost any offshore location. 

It is in these areas that Continent 8 has made 
significant investment, more than doubling its 
global network capacity in the past 12 months, 
with further plans in the pipeline. It’s not just 
facilities and services though; we are continuously 
adding more highly skilled personnel to our EMEA 
and North American 24/7 network operation 
centres. 

2017, a work in progress

In terms of new products in 2017, Continent 8 
recognised that many of our customers have a need 
to exchange information and data with each other, 
and often this is critical B2B traffic underpinning 
their business. For example, egaming operators 
regularly ‘talk’ across networks to their software 
providers, payment processors, lawyers, CSPs, 
affiliates, regulators – and more. Most of the time, 
these communications are carried out using VPNs 
over the public internet.

However, we all know the internet is not the 
ideal medium for this traffic, even if secured by 
a VPN – it’s still a potential doorway for attacks, 
hacks and potential data compromise. The best 
approach has always been to make this traffic 
entirely private, not accessible from the internet, 
and with a service level you can trust. Historically 
though, this would have meant extremely costly 
private circuits or a high-end MPLS mesh – these 
being the only options available.

Earlier this year, we launched new connectivity 
products under the Connect grouping that 
enables any of our datacentre customers to 
use the Continent 8 private global network to 
communicate with each other, securely and very 
cost effectively – whether they’re located in the 
same datacentre or on the other side of the world. 
Point-to-point private virtual circuits are available 
between locations and customers at varying 
speeds. It’s an exciting development, as it will 
enable ecosystems of directly-connected business 

partners to develop in a secure and cost-effective 
environment.

In recent months, we have rolled out a record 
number of new network Points of Presence (PoPs) 
across the globe, and have undertaken some of the 
biggest expansion projects in years at our existing 
sites. Some of the latest additions to the PoP ‘line-
up’ include Los Angeles (giving both east and 
west coast US coverage), Tokyo and Hong Kong 
(complementing their significant APAC efforts) and 
a number of new key locations across Europe.

During the second half of 2017, Continent 8 will 
be launching a number of additional services which 
will fall under the Secure and Manage product 
groups. These new product groups will reflect and 
complement our aforementioned Connect service. 

Whether hosted in one of Continent 8’s two 
Maltese datacentres or not, a little-known fact 
is that any business in Malta can avail of the 
company’s highly redundant internet access or 
global connectivity solutions.

Building on these solid foundations, the 
company is looking forward to many years of 
growth and stability in Malta, and will continue to 
invest heavily in their datacentre and services for 
current and future customers. Above all, we remain 
committed to providing the unparalleled level of 
service excellence that customers have learned to 
expect from Continent 8 – on a global scale. 

Featuring: C
ontinent 8 Technologies

This capability coupled with a multi-
terabit network capacity gives the 
industry the most comprehensive and 
scaled network capability available 
Stephen Trimble | Continent 8 Technologies 
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